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2005 

POPCORN

 HOW –TO BOOK

FACTS I NEED TO KNOW 

My District Kernel’s Name __________________________________________

[image: image2.wmf]Address______________________________________ 

City ____________________State_____ ZIP________

Home Phone____________________ Work Phone _______________________

Email Address_____________________________________________________

My District Assistant Kernel’s Name __________________________________

Address______________________________________ 

City ____________________State_____ ZIP________

Home Phone____________________ Work Phone _______________________

Email Address_____________________________________________________

My District Show & Deliver Pick-up Location

Show & Deliver 

Date of Pick-up:_____________  
Time of Pick-up:



Location Name _____________________________________

______________

Address____________________________________________________________



Contact Phone____________________________________________________




Directions to this location_____________________________________________



__________________________________________________________________



My District Take Order Pick-up Location

Take Order    

Date of Pick-up:_______________ Time of Pick-up: 




Location Name ________________________________________________



Address____________________________________________________________



Contact Phone______________________________________________________



Directions to this location____________________________________________




[image: image3.wmf]__________________________________________________________________



Council Contact information:

Popcorn questions (614)436-7200 or (800) 433-4051 ext.215 

Fax: (614)436-7917
Email: popcorn@skcbsa.org
Need extra forms? 
Go to www.skcbsa.org and click on the popcorn link!
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September 19- (4:00PM) Show & Deliver orders due 
October 1 - Sale Starts  

to your district executive





    -Show & Deliver Pick-up



Entire Month – SELL, SELL, SELL
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November 1-13- SELL, SELL, SELL

        December 3- Pick-up Take Order 

   13- Show & Deliver Returns


            16- Prize Orders DUE

                  15- (By 4:00PM) Last day to submit  
    
                           16- PAYMENT DUE


          orders to your district executive


            30- Late Fees Accessed

UNIT KERNEL
[image: image5.wmf]JOB DESCRIPTION

1. Attend a district or council Popcorn Orientation Meeting.

2. Explain this year’s program to your unit committee.

3. With the committee’s assistance, set your unit’s goal, and plan unit sales activities based on your plan from the Ideal Year of Scouting Budget (pages 17 and 18).  

4. Conduct your unit kickoff meeting to distribute sales materials.  

· Motivate and train Scouts and parents! 

· Review family sales goals and explain prize and incentive programs. 

· Return last year’s order forms so Scouts can contact potential repeat customers.

5. Supervise collection of orders and money from Scouts, and record on the Unit Master Record Form (page 16). Submit all to council.*
· Make copies of your Scouts’ orders for reference for next year’s sale.

6. Arrange your unit pick-up and distribution.

· Pick up your orders from the district site.

· Distribute your popcorn to your Scouts. (Do not use the district site as your unit distribution area.)

7. Provide your unit’s www.orderpopcorn.com order key (pass code) information to your Scouts.  (It can be found on the Trail’s End web site: www.trails-end.com)

8. Stay in contact with den leaders, patrol leaders, and Scouts to answer questions.

· Re-energize Scouts and families, and inform new Scouts of the sale throughout the sales period.

*Please refer to page 3 for dates and deadlines.

SALES TYPES & TIPS

SHOW & DELIVER

· Units need to order Show & Deliver popcorn by September 19, 4PM. 

· Order approximately 50 percent of your unit’s total sales from last year.  Orders must be in full cases.
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BEST METHOD: Door-to-door sales with product in hand.  This can eliminate delivery time and provides opportunity for same sale re-order.

· Another popular method is store front sales.  Remember to schedule early- these locations fill fast.

· Parents take the product to work and sell it without pre-orders.

· Show & Deliver sales DO count towards prizes.

· Use leftovers to fill your take orders, and then be sure to RETURN any unused items at Show& Deliver return on November 13.

· Returned products will be accepted in full cases or individual items.

· Special product for Show & Deliver ONLY

· 2.5 lbs. Popping Tin, $8 (sold in cases, no returns!)
· 6 Pack Unbelievable Butter, $5 (sold in cases, not returns!)
TAKE ORDER

· Units MUST place orders by November 15, 4PM.

· Door-to-door order taking; delivery at a later date.

· Parents take orders at work.

CORPORATE SALE

Corporate sales are designed to broaden our sales base by adding customers that the Scouts would not normally reach in a “neighborhood” sale.  

· Talk to someone from management in any sized company.  Popcorn makes great Holiday gifts for employees or clients.

· Talk to the auto dealerships, they would make a great gift for taking a test drive.

These are just a couple of examples where a unit may have success with the corporate sale.  Check out page 12 for more information.


UNIT COMMISSION & INCENTIVES



PRIZES

· All units will be able to order prizes on the Trail’s End program at no cost to the unit.

· Prizes motivate and give the sellers, our Scouts, a sales level to strive towards.

· Prize orders need to be ordered either online or submitted to the Council Service Center no later than December 16, 2005.  We will not place prize orders after this date.
INDIVIDUAL SCOUT INCENTIVES

Registered youth members participating in the popcorn sale will be given the chance to earn individual incentives in addition to the prizes earned with the Trail’s End prize program.  Please use the prize application located on page 11 for the following prizes.  Submit prize applications to the Council office before December 16, 2005.

CAMP SCHOLARSHIP

Any Scout who achieves $600 in popcorn sales will receive a $75 scholarship to one of the following Simon Kenton Council camps: Cub Scout, Webelos, Boy Scout, Venturing resident camp and Camp Lazarus summer camping programs, to be used during the summer of 2006.  Non-transferable, does not apply to district day camp.

TRAIL’S END PROGRAMS

$1,500 Sale Level

A Scout who reaches $1500 or more in sales is eligible to receive special recognition from Trails End.  The Scout will receive a $50 gift card (up from $40) to his/her choice of Wal-Mart, Coleman.com or Trails-End Games and Gadgets website.  This gift card will be sent by UPS directly to the Scout at his home address (please no P.O. boxes).  

$2,500 Sale Level

Any Scout reaching $2500 or more in sales will receive the $50 gift card (up from $40), as well as a college scholarship from Trail’s End.  This scholarship will be put into the Scout’s scholarship account for post-high school education, missionary fund, or clergy fund.  Six percent of the gross sale is credited to the Scout’s account.  Once a Scout qualifies for this scholarship, any additional years’ sale will help build the scholarship fund.

FILL-A-FORM PROMOTION

FILL-OUT-A-FORM PRIZE PROMOTION

Each participant who completely fills up a Take Order Form (25 customers) will receive a commemorative patch and certificate highlighting his accomplishments.  
ORDEring YOUR PRODUCT
SHOW & DELIVER

Order deadline: September 19 @ 4pm

Option 1: Complete the enclosed Show & Deliver order form (page 13) and return to your district executive or fax to your local office. 

Service Center



Phone



Fax
Columbus Service Center

614-436-7200

614-436-7917

Chillicothe Service Center

740-772-6887

740-773-2557

Portsmouth Service Center

740-354-2811

740-354-2812

Option 2: Enter your order on www.trails-end.com (Get your user ID and password from your district executive.)

TAKE ORDER

Order Deadline: November 15 @ 4pm

Option 1: Complete the enclosed Take Order order form (Page 14) and return it to your district executive.

Service Center



Phone



Fax
Columbus Service Center

614-436-7200

614-436-7917

Chillicothe Service Center

740-772-6887

740-773-2557

Portsmouth Service Center

740-354-2811

740-354-2812

Option 2: Enter your order on www.trails-end.com (Get your user ID and password from your district executive.)

PRIZES

Order Deadline: December 16

Option 1: Complete the enclosed Prize order form (Page 15) and Unit Master Record (Page 17), and return it to your district executive.

Service Center



Phone



Fax
Columbus Service Center

614-436-7200

614-436-7917

Chillicothe Service Center

740-772-6887

740-773-2557

Portsmouth Service Center

740-354-2811

740-354-2812

Option 2: Enter your order on www.trails-end.com (Get your user ID and password from your district executive.)

PAYMENTS
SHOW & DELIVER

Show & Deliver payments are only due if a unit concludes its sale with Show & Deliver return, November 13, 2005.   If a unit returns popcorn and does not need to order any additional popcorn then the unit would pay for their Show & Deliver popcorn that day.  If a unit returns popcorn and picks up additional popcorn or places a take order then a payment would be due December 16, 2005. 

TAKE ORDER

Take Order payments are due on December 16, 2005, by 4pm.  If a unit would like, they may pay for their popcorn by December 16, 2005, or at the time of Take Order pick-up on December 3, 2005.

LATE FEES

On time payment is expected.  Payments not received by December 30, 2005, will result in a two percent penalty to your unit’s commission. 

PRIZE ORDERS

Prizes orders will not be submitted to Trails End until a unit’s account is paid in full.

YEAR ROUND SALES 

HOW IT WORKS

A relatively new feature of the Trail’s End popcorn sale is www.orderpopcorn.com.

There are six easy steps to using this feature.

1. Get your unit’s order key (pass code) from www.trails-end.com or your district executive.  Units, not Scouts have order keys, unless your unit sets up individual accounts

2. Provide Scouts, parents, and especially customers with the website, and your unit’s order key.

3. Customers go to www.orderpopcorn.com, and enter your unit’s order key.

4. Customers select their product, and make their payment.

5. Trail’s End ships the product directly to the address the customer enters.

6. Your unit’s profit is deposited into your Unit Deposit Account at the council quarterly.

THINGS TO CONSIDER

1. Providing your order key will allow customers to replenish their stock any time of year.

2. Beware: your unit profit is much lower on these internet sales, due to shipping costs, so whenever possible, make the sale using the traditional method.

3. Scouts can now sell popcorn to relatives and friends otherwise too far away, without personally paying shipping costs.

4. Not all items are available online and usually require larger quantities to be purchased at one time.

TIPS

1. Get your order key several weeks before the sale.
2. Provide Scouts with a sticker, magnet, or business card (free at: www.vistaprint.com) with the order key, for attaching to products as they are sold to customers (be sure the item is sold before attaching a sticker).
3. Provide the order key to ALL customers.  You never know when they will want additional product.
Individual Scout Incremental Prize Application

Submit by 12/16/2005, only available on paper- not online

Parent, please fill out this section:

Scout’s Name: ___________________________________________Age: 




Street Address: ________________________________________________________________






(No PO Boxes)

City / State: _______________________________________             ZIP: __________________

Phone: ________________E-Mail Address: _________________________________________

Total Sales: $__________________________ MUST attach copies of Scout order forms.

Check all that apply:

______Fill Up an Order Form _____(number) of order forms completed

______$600 Level: Resident Camp Scholarship




______$1500 Level: Bonus Prize from Trail’s End



____ $50 Wal-Mart Gift Card

____ $50 Games and Gadgets Gift Card

____ $50 Coleman.com Gift Card

______$2500 Level: Trail’s End Scholarship

Scout’s social security number (required for account identification): ______________________


Program Rules & Regulations

1. Limit one (1) prize of each level per winning scout.

2. ABSOLUTELY NO COMBINING OF ORDERS WILL BE ALLOWED.  Verification of all sales through individual Take Order Forms is required.

3. Trail’s End will ship the prize via UPS once the council has submitted all orders (if applicable).

Mail to: Simon Kenton Council

Attn: Popcorn Action Team

1901 E. Dublin-Granville Rd

P.O. Box 29207

Columbus, OH 43229-0207

 

Mailed to Trail’s End


Date: _______   By: ______





Units that do both Show & Deliver and Take Order average a 54% increase over those units that only do one kind of sale.








Unit Leader please fill out this section


				


District ___________________________County ________________


				


Unit Name & Number ______________________________________





			Unit Leader’s Signature _________________________________








For Office Use Only





Council Popcorn Staff Advisor-please fill out this section:





Council Name/Headquarter City:  Simon Kenton Council Columbus, OH	





Council Popcorn Staff Advisor: ____________________________
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